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Executive Summary

Procurities is revolutionizing the cybersecurity procurement process by offering a unique,
Al-driven marketplace that streamlines the interaction between buyers and sellers. Our
platform simplifies the procurement process, enabling both parties to save time and
money while reducing risks associated with cybersecurity investments.

Through the use of Procurities, one of our customers on the buying side of the transaction
(code name Company Alpha, a mid-sized FinTech organization) saved 30% (an equivalent of
$150,000) on acquiring their Security Operation Center (SOC) solutions by accessing a wider
pool of vendors, resulting in more competitive pricing and a tailored offering (local
presence, niche capabilities, localized language support). Another customer (code name
Company Beta, a large STEM organization) drastically cut down the RFP creation time by
more than 90%, going from an average of 12 weeks to just 5 days using Procurities's
Al-powered templates. Additionally, one of our customers on the selling side (code name
Vendor X, a small service provider) witnessed a 50% increase in lead generation within
three months of using Procurities, with an enhanced visibility to genuine buyers, ultimately
boosting their quarterly sales by 35% (an equivalent of $550,000).

Introduction

In an ever-evolving digital landscape, the need for robust cybersecurity is undeniable. Yet,
the procurement of cybersecurity solutions remains a cumbersome process filled with
complexities and challenges. Procurities is designed to address these challenges by offering
an Al-powered platform that simplifies and optimizes cybersecurity procurement for both
buyers and sellers.

The Buyer's Advantage

Consider the case of Company Alpha, a mid-size enterprise looking to enhance its
cybersecurity posture by acquiring Security Operation Service solution and a managed
service. Prior to engaging with Procurities, they spent 3 months navigating through the
cybersecurity market, trying to understand and compare the vast array of available options.
By leveraging Procurities, the same process took just 2 weeks, a substantial reduction in
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time. This dramatic efficiency was due to the platform's intelligent matchmaking, which
auto-generated a requirements list from their natural language input and connected them
to pre qualified sellers.

Moreover, the transparent pricing model of Procurities enabled Company Alpha to view all
seller bids in a clear, comparative format. After receiving 12 bids, Company Alpha was able
to secure a comprehensive cybersecurity suite at a cost of $350,000—a 30% savings
compared to their initial $500,000 budget. This direct monetary saving was a substantial
value that directly impacted their bottom line.

The Seller's Perspective

Vendor X, a small but growing cybersecurity service provider, faced long and expensive
sales cycles with a success rate below 5%. After joining Procurities, they were matched with
qualified leads that suited their product offerings, which allowed them to concentrate their
efforts on tailored proposals. The time saved on lead qualification and RFP process enabled
Vendor X to allocate resources more efficiently, cut the sales cycle duration by more than
half, and substantially increase their proposal submission rate.

Procurities's Al-facilitated RFP responses allowed Vendor X to automatically maintain a
consistent and high-quality proposal standard, which elevated their chance of success in
competitive bidding scenarios. As a result, Vendor X secured 30% more contracts than prior
to using the platform, leading to an impressive 35% ($550,000) increase in their quarterly
sales revenue.

Furthermore, the capability to receive direct customer feedback through the platform
provided Vendor X with invaluable insights to enhance their service offerings continuously.
By fostering this level of engagement, Procurities helped Vendor X position itself as a
trusted provider in the cybersecurity field, further enhancing brand loyalty and customer
retention rates.

Realized Savings and Efficiencies

Procurities's impact extends beyond individual success stories. On average, buyers utilizing
the platform report a 25% savings on their cybersecurity investments due to increased
competition and market transparency. By streamlining the RFX process, the average time
to issue an RFX document is also reduced significantly. In one case, a user of the platform
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was able to issue an RFP in 5 minutes. While this is an outlier success story, clients reduced
the RFP issuing time by 90% on average.

Sellers benefit from a reduction in customer acquisition costs by upward of 35% due to
targeted lead generation and automated pre-qualification processes provided by
Procurities. The streamlined sales process and enhanced market reach, on average, lead to
a 30% increase in bid participation for sellers, providing greater opportunities to win
contracts and expand their business.

Conclusion

Procurities offers a comprehensive marketplace that benefits buyers and sellers by
reducing costs, saving time, improving cybersecurity procurement efficiency, and driving
environmental sustainability. By providing a platform that harnesses the power of Al for
RFX creation, negotiation, and decision-making, Procurities is not just a tool but a
transformative solution that redefines the procurement landscape in the cybersecurity
domain.

Adopting Procurities is a strategic investment.



